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WELCOME

Kristo Kaarmann
Co-Founder & CEO



Continuing growth on a long-term mission

Active Cross Border Customer Underlying Underlying
Customers Volume Holdings' Income Profit before tax
Million £ billion £ billion £ million £ million

T T ™ ™ T

2.8X 2.9x 0.4x 3.4x /.7X
11.4 s 662.4 147.1
14.7
4 23.9 192.2
2.9 19.0
H1 FY21 H1 FY25 H1 FY21 H1 FY25 H1 FY21 H1 FY25 H1 FY21 H1 FY25 H1 FY21 H1 FY25

TCustomer holdings is the total of the amount of customer balances in the Wise account as well as the amounts invested in the ‘Assets’ feature. Holdings include Assets Under Custody of £3.8bn



WITHOUT We're building the best way
to move and manage the

BORDERS world’s money. Min fees.
Max ease. Full speed.




PEOPLE AND
BUSINESSES ARE

MOVING TRILLIONS
CROSS BORDER




£2T

Moved cross border
annually by people

In @ market growing 19%
compounded over the
last 2 years

Wise <5% market share




£27 £12T

Moved annually
by people

Moved cross border
annually by small business
In @ market growing nearly
9% compounded over the
last 2 years




£2T | £12T £13T

Moved annually Moved annually
by people by SMBs Moved annually .
by large enterprises

£277+ OPPORTUNITY
FOR OUR INFRASTRUCTURE

Source: Market size based on EDC study (2024); SMB includes small and medium sized businesses with less than 250 employees or $100m revenue.




MOVING TRILLIONS

As ‘the’ network for the world’s money

The international account for
people and businesses



TO MOVE TRILLIONS, WE'RE BUILDING:

The infrastructure for the Products customers Profitable financial
world’s money evangelise with savings model for long term
Reliable, instant they want to talk about investments to
movement of money = reach the trillions
to anywhere at ﬁs:*

the lowest pOSSIble ’ &

cost *

5«**5’

More people, business, and increasingly platform partners joining Wise



FOR THE WORLD'S

INFRASTRUCTURE
MONEY



Experience Experience

3% >£11B

Of payments Average cross border

are instant volume per month
(arrive in 20 secs)

Experience

850+

Engineers working
on this problem

globally
Experience Experience Treasury Compliance Network Network
Cost Currencies Global Licences Direct connections Countries in
available to Treasury to local payment 40 currencies
receive via Functions systems
Swift and API
Operations Operations Network

24

Support
worldwide

4

Bank gateways for
redundancy

6,000+

People focused on

cross border payments \\




Operations

24/7

Support
worldwide
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lance

Compl

Licences
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Additional licences enhance and expand our proposition

AD Il licence Australian

in India Financial Services
Licence for
Investments

Removing the $5K Unlocking Wise
cap on transfers Assets
out of India




Network

3

Direct connections
to local payment
systems
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The value of direct connections

Demanding regulatory
approval process

Multi-year application and
integration process

Limited number of integrations
available

Highest operating standards required

Full end-to-end control
within payment network

Remove middleman costs
Faster transfers for customers
Reliable experience

Lower customer support cost




Deepening our infrastructure, widening our moat

Six direct connections to
domestic payment systems,
now including the Philippines.

Substantial benefits

=k ~9x lower bank costs post direct integration

/5% reduction in customer contacts

@ Instant transfers from 24% to 83%
AR
N 4

N

Payments First non-bank
Institution approved to
licencein join Zengin
Brazil

Access to
Access to Japan's
Brazil's payment

payment system
system




Our infrastructure enables fast,low cost
payments for customers

Significantly faster payment speeds Low cost and cheaper than banks

e <24hr Cross border take rate %

74% 75%
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IJ] Large Amount Transfers | Tr:

X s

2% wise.com/gb/large-amounts/

IJwise

Personal Business Platform

W

Features ~ Pricing Help ;”éEN Login

LARGE TRANSFERS NEED
MORE THAN A GREAT RATE

We don’t do hidden fees or exchange rate markups. And we believe your
large transfer deserves dedicated support — as well as a low fee.

Send money now

You send exactly

2,000,000

Watch our large transfers guide

s GBP

0 GBP
1,998 GBP
1,998 GBP (0.1%)

1,998,002 GBP
11890

Recipient gets approximately

2,375,644.36

Balance transfer fee v

Our fee

Total fees

Total amount we’ll convert

Exchange rate (not guaranteed)

@® EUR

20



CUSTOMERS

PRODUCTS
LOVE



Serving customers through three great products
for cross border transfers and increasingly more

X

Account

FOR BANKS AND
LARGE BUSINESSES

er with us and offer the best-in-class FX

4,728.16

Romanian Leu

MAKE
MONEY GO
ROUND

170 countries. 50 currencies.

Transactions ee all

\l/ Jenny Arthur
Received » Tue

+ 2.64 GBP

wise
S

Wise Account Wise Business Wise Platform



Wise Account adoption '

3% 60%

Personal Business
up from 44% Q2 FY24 up from 58% Q2 FY24

Notes: "Adoption defined as Percentage of total Q2 FY25 active customers (personal and business) who have adopted more than one product; where a product
is defined as one of Send, Spend, Receive, Hold & Conver t.



Wise A t
KUMUSTA  \\ee fccount
PHILIPPINES  rhilippines

Freelancers getting paid in any
currency

InstaPay integration takes
instant payouts from 8% to 80%

Transaction

) Shopet

Outward transfers from the
Philippines are launching next

B Philipp

< Wania Food SAPASL | 24




Raising the
limit on
transfers

India

$5000 per transaction limit
increased to $250,000 per
year with ADII licence

Japan

¥1m limit increased to ¥150m
as we operationalise under
Type 1licence



RECEIVE INTERNATIONAL

PAYMENTS EFFORTLESSLY

-

INTRODUCING
QUICK PAY

nﬂ

£ ST P NG
i‘ "&-“r i:‘; ‘;1 ¢ h,"‘:‘;.- . b B L
AL usmess |m|ted
N ‘Y'. u '!}“ ”"‘",‘
& Ny

WITH WISE

N

Receive payments into
the Wise Business
Account via Swift In

>20

currencies

N

~

IJWISe

25%

Wise Business
customers paid by other

Wise customers
\ /




IJWiISe Platform

A growing portfolio of Wise Platform partners
means even more customers are having their

expectations radically re-set

o Stanford

FEDERAL CREDIT UNION

Wise expected to become

increasingly competitive on speed,
price and convenience: an ideal
infrastructure partner.

Wise Platform expected to generate
the majority of volume over time.

@ Bank —o -
swan
, ramp A—
7
Andrews

Z GLOBALIZATION
= PARTNERS
-y

Interactive
® Brokers

GGGGGG

New partners in FY25

/

Qonto  § s,

Nnu

ABBEYCROSS
S J
S s
™M monzo
ABBEYCROSS
@ Allica Bank
O3 Thought
8o Mach?ne —0C o— bUnq N 26
Qonto — 9, o— temenos —
: 7
ActivoBank —o i
simplifica (\O(\ Jail @ShinhanBank —©  GMO AOZORA NET BANK
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Indusind Bank ——o e ZA Bank
£y moomoo O
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*Map features selected partners only



We expect Wise to move trillions of cross border

volume and become the international bank account @
for people and businesses

Our infrastructure, the Our price offensive: the The international I

network for the world's sustainable long-term banking experience for

money, available as competitive edge people and businesses

Wise Platform




We're building the best way to move and manage the
world’s money, making Wise increasingly valuable

People and The network for the Products Wise is
businesses are world’s money customers love growing fast
moving trillions cross and profitable
border
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Large addressable Technology first Evangelical customers Creating a
market solutions drive growth valuable company




@ WISE IS GROWING
s FASTAND
PROFITABLE

T
N

Emmanuel Thomassin
Chief Financial Officer



MOVING TRILLIONS

As ‘the’ network for the world’s money

The international account for
people and businesses



Growth and Scaling Our investment choices
creates capacity to

reinvest while BETTER - Mot yoline S More gross profi
delivering long term CUSTOMER " v
earnings growth. EXPERIENCE

More customers &— Invest in marketing

: More products é Invest in product, tech

and features and infrastructure

N2

% Sustainably
lower price

Long term earnings growth



Continuing growth on a long-term mission

Active Cross Border Customer Underlying
Customers Volume Holdings' Income
Million £ billion £ billion £ million

T ™ ™ T

2.8X 2.9x 6.4X 3.4X
114
68.4
14.7
il 23.9 192.2
2.9
H1 FY21 H1 FY25 H1 FY21 H1 FY25 H1 FY21 H1 FY25 H1 FY21

TCustomer holdings is the total of the amount of customer balances in the Wise account as well as the amounts invested in the ‘Assets’ feature. Holdings include Assets Under Custody of £3.8bn

662.4

H1 FY25

Underlying

Profit before tax
£ million

T

/. /X
147.1
19.0
H1 FY21 H1 FY25
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Investments fuel customer growth

Personal Active Business Active
- 4yr CAGR
Customers (Millions) +29% Customers (Thousands)

+25%

10.8
8.6

H1 FY24 HT FY25 H1 FY24

Notes: Comparison is H1 FY25 vs H1 FY24.

+11%

4yr CAGR
+28%

HT1 FY25

34



Customer growth
: Cross Border Volume' (Ebn) 4yr CAGR
drives more +30%

volumes
68.4

HT FY24 HT FY25

Notes: 'Defined as a XCCY transfer amount received by recipients and . B U S I n eS S Pe rSO n a I

is known as converted volume. "Comparison is H1 FY25 vs H1 FY24.

Additional comments:
H1FY25 YoY growth is 21% on a constant currency basis.

Differences between ‘total’ and the sum of the constituent components
of Personal and Business are due to rounding.



Wise Account
customer holdings
are growing quickly
with >20% now
held in Assets 18.5

Customer Holdings' (Ebn) R

+31%

H1 FY23 H1 FY24 H1 FY25

" Assets Customer Balances

Notes: "Includes amounts invested in the “Interest” Assets and
“Stock” Assets products, where available. AUC is off balance sheet.
Comparison is H1 FY25 vs H1 FY24.




Wise Account
. . Card and other revenue £m 4yr CAGR
adoption drives +84%

card and other
EAENRIES

A 53.34 USD

TTTTTT , Brooklyn, NY

H1 FY24 H1 FY25

Notes: Comparison is H1 FY25 vs H1 FY24.




Investments in
efficiency enabling
lower pricing
through H1 FY 25

Q4 FY24

Cross border take rate %

-4bps

Efficiency Reallocation
driven price with +2bps

reductions equivalent now
in ‘card and

other revenue'’

Q2 FY25




Underlying income
has increased as
more customers use
more of our
products

Notes: 'Underlying income is defined as revenue + the first 1%
yield of net interest income on customer balances.
Comparison is H1 FY25 vs H1 FY24.

Underlying income' by customer type £m

955.3

419.3

HT FY24

B Business

662.4 +19%

155.5 +21%

506.9

H1 PYZ25

Personal

4yr CAGR
+36%

248



Diversification of
underlying income
(37% non-cross border)
driven by Wise Account

Cross border
revenue

YoY 9%

Underlying income composition

4191

(63.3%)

Underlying
interest income

YoY 23%

Card and other
revenue

YoY 52%




30% growth in
underlying gross
profit creates
capacity for
iInvestment.

Notes: "Underlying income less cost of sales. ?Includes net credit losses on
financial assets. 3Underlying gross profit margin is underlying gross profit as a
% of underlying income. Comparisons H1 FY25 vs H1 FY24.

£m

Underlying income

Cost of sales

H1 H1 YoY %
FY24 FY25

555 662 19%

(167)  (157) (6%)

Underlying gross profit

Underlying gross profit margin (%)

388 905 30%

/0% /6%  +6ppts

c.3ppts of the H1 FY25 underlying gross profit margin
reflect temporarily lower costs such as FX.
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Cost QFOWth Administrative expenses (Em)
reflective of a

growing business
as we invest more
and serve more
customers

+24%

H1 FY24 H1 FY25

Notes: 'Administrative expenses comprise Marketing, Technology and
development, Consultancy and outsourced services , Other administrative
expenses, Depreciation and amortisation, and Capitalisation. Comparisons H1
FY25 vs H1 FY24




We have a highly Underlying profit before tax' (Em) and margin (%)
profitable underlying

business model 22% 4yr CAGR
+57% ,
Investments in
147 pricing in H1
expected to move
us closer to
achieving our target
margin range of
13-16% in H2 FY25

17%

H1FY24 H1FY25 H2 FY25

Notes: "Calculation of profit before tax using only 1% of customer interest. Comparisons
H1FY25 vs H1 FY24.
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Additional interest
income contributing
to increased reported
profit before tax

and EPS of 21.1p

Notes: "Comparison is H1 FY25 vs H1 FY24.
*c.30ppts related to the UK

Underlying to Reported PBT (Em)

4yr CAGR
+95%

(85)

N 202 +51%

147
Underlying 20% retained 80% 37ppts of Reported
PBT incl 1% to earnings availableto 80% returned PBT
yield customers* to customers

44



Continuing to expect strong growth and healthy levels of profitability

15-20% underlying income growth in FY25

Growth and as a CAGR over the medium term

Driven by customer growth from investments
Including reductions in price

Targeting 13-16% of underlying income,
Profitability moving towards this for H2 FY25

Reported PBT expected to be higher than Underlying PBT

45



ONWARDS

Kristo Kaarmann
Co-Founder & CEO



Lowest
possible fee

Wowed by
experience

More
marketing

More features
In more places

©

More
evangelical
customers

47



MOVING TRILLIONS

As ‘the’ network for the world’s money

The international account for
people and businesses



Disclaimer

This document and any accompanying materials or presentation may include forward-looking statements, which are based on current expectations and projections about
future events. These statements may include, without limitation, any statements preceded by, followed by or including words such as "“target”, “believe”, "expect”, “aim”,
“intend”, “may”, "anticipate”, "estimate”, “forecast,” “plan”, “project”, “will", “can have", "likely”, “should”, “would”, “could” and any other words and terms of similar meaning or
the negative thereof. These forward-looking statements are subject to risks, uncertainties and assumptions about Wise plc and its subsidiaries. In light of these risks,
uncertainties and assumptions, the events in the forward-looking statements may not occur.

Past performance cannot be relied upon as a guide to future performance and should not be taken as a representation that trends or activities underlying past performance
will continue in the future, and the statements in this report speak only as at the date of this report. No representation or warranty is made or will be made that any
forward-looking statement will come to pass and there can be no assurance that actual results will not differ materially from those expressed in the forward-looking
statements.

Wise expressly disclaims any obligation or undertaking to update, review or revise any forward-looking statements contained in this report and disclaims any obligation to
update its view of any risks or uncertainties described herein or to publicly announce the results of any revisions to the forward-looking statements made in this report,
whether as a result of new information, future developments or otherwise, except as required by law.

This document and any accompanying materials have been delivered to interested parties for information only. Wise gives no undertaking to provide the recipients with
access to any additional information or to update this document and any accompanying materials, or to correct any inaccuracies in it which may become apparent.

To the maximum extent permitted by applicable law and regulation, Wise disclaims all representations, warranties, conditions and guarantees, whether express, implied,
statutory or of other kind, nor does it accept any duty to any person, in connection with this document. Without prejudice to the generality of the foregoing, Wise does not
warrant or represent that the information or opinions contained in this document are accurate or complete. To the maximum extent permitted by applicable law and
regulation, Wise shall not be liable for any loss, damage or expense whatsoever, whether direct or indirect, howsoever arising, whether in contract, tort (including
negligence), strict liability or otherwise, for direct, indirect, incidental, consequential, punitive or special damages arising out of or in connection with this document,
including (without limitation) any course of action taken on the basis of the same.

The estimates, strategies, and views expressed in this document are based upon past or current market conditions and/or data and information and are subject to change
without notice. Past performance is not indicative of future results. Recipients should consult with their own legal, tax financial and other professional advisers prior to taking
any action in connection with this document.
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